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KIMEHTOOPUEHTUPOBAHHBIE CUCTEMBI YIIPABJIEHUSA
B BU3HECE (CRM - CUCTEMBI)

A. O. Ongam, PhD, u. 0. doyenma,
T. K. ZKoagacoaeBa, KaHOuoam 3KOHOMUYeCKUX HayK, 0OyeHm,

Ka3YMOuMA,
M. 3. Temup0OexoBa, Maz2ucmpaum,
III. A. TanacoaeB cmyoenm,

Kaszaxckuu nayuonanvhwiii yHusepcumem
umenu anv-Papadu,
2. Anmamul, Kazaxcman

Summary. Nowadays, CRM - system is one of the most effective models of business
development. This article discusses the function’s of CRM-system, the economic effect of the
introduction of CRM-system, the typical business risks of CRM-systems.

Keywords: CRM — system; management; marketing; Web; Call center.

B coBpeMeHHOM Ou3Hece HEOOXOAWMOCTh ABTOMATH3AIUs Pa3TUIHBIX
IIPOIIECCOB CTaJla Y)K€ MPUBBIYHBIM SIBIICHUEM. YK€ CTAHOBHUTCS CJIOXKHO TIPE/I-
CTaBUTh ce0e CKIIAJICKON WM OyXrajTepckuil yder 0e3 MpUMEHEHMs Celraliu-
3UPOBAHHOIO MPOTPAMMHOT0 OOECHEUEHHUs, TOProBble MPEACTABUTEIN HCIIOJIb-
3YIOT CHElHAJIbHBIE MPWIOKEHUS sl 0DOpPMIIEHUSI M OTIPABKH 3aka3a B OuC
IpsSIMO C IJIAHIIEeTa WK MOOMIIBHOTO TenedoHa, T0CTaTOYHO OO0JIbIasi 4acTh 3a-
Ka30B MPUXOJUT C CaiiTa y»e B BUJIE TOTOBBIX K 00paboTke JokyMeHToB. Ho mpu
ATOM B3aWMOOTHOIICHUS C KIUEHTaMH, TI0 KpalHEe Mepe, B CPETHEM U MaJlOM
Om3Hece, oYeMy-TO OY€Hb 4acTO BeAyTCs 0€3 BHEJAPCHUs aBTOMATHU3AINH U JI0-
CTaTOYHOTO BHUMaHWs K y4eTy. Hambosiee pa3BUBAOMIMMCS B TIOCTICIHUE TOJIBI
HaNpPaBJICHUEM COBPEMEHHOTO PBHIHOYHOTO MApTHEPCTBA SBJISETCS HCIOIL30Ba-
HUE CHCTEM YyMPAaBJICHUS B3aMMOOTHOIIECHUSMHU ¢ KIHeHTaMu. OTMedaeTcs, 4To
yIpaBJIeHUE B3aMMOOTHOIICHUSAMU C KIMEHTaMU TIPEICTABIIICT COOOM CHCTEMBI
BBICTPAaUBaHUSI B3aMMOOTHOIIICHUN C KJIMEHTAMH, HHCTPYMEHTHI JUIsl YIIPaBICHHUS
STUMH OTHOIIEHUSIMH, HapalllMBaHUS KIMEHTCKOM 0a3bl, a TakKe HOBBINA MOJIXO/T
K BEJICHUIO OM3HECa ¢ aOCOIIOTHOM OpUEHTAIMEel Ha KIIMEHTA.

B nocnennue ropl IpUHIUIIBI IEPCOHATU3AIMY 1 3a00Thl 0 TOTpeOUTEINE
J0CTATOYHO aKTUBHO Borutomarotes B kouueniuu CRM-Customer Relationship
Management (Ynpasnenue BzanmootHomenusimu ¢ Kimmenrom), CRM-cucrema
(i CRM-cTparerus).

CRM — ctparerun mojapa3ymMeBarOT BBISBICHHE HanOoJiee MEpCIeKTHB-
HBIX TPYII KJIUEHTOB W pa3pabOTKy OM3HECTPOIIECCOB U MPOTpPaMM, OPUEHTH-
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POBaHHBIX Ha TIOBBIICHHE WX JOsUIbHOCTH. (DakTMyecku 310 Oosiee nera-
JU3UPOBAHHOE CETMEHTHPOBAHUE, HO OPUEHTHPOBAHHOE HE CTOJIBKO Ha pa3pa-
OO0TKY TPOJYKTa, KaK 3TO MPUHATO B KJIACCHUYECKOM MAapKETHHIE, CKOJIBKO Ha
noctpoeHue 0Oosiee dPGHEKTUBHBIX MPOIECCOB B3aUMOICHCTBUN C IIEIEBHIMHU
KJireHTamu [1].

E-CRM (Customer Relationship Management) — 3To aiekTpoHHas cHCTe-
Ma YIpPaBJICHUS OTHOIICHUSAMH C KJIMCHTAMH, KOTOpas 4acTO TPAKTyeTcs Kak
KOMITJIEKC 3JICKTPOHHBIX MPUJIOKECHHUM, KOTOPBIC TIO3BOJISIIOT Ha PETYJISIPHOMN OC-
HOBE coOupaTh MHPOPMALMIO O KAKIOM HHAMBUAYATHLHOM M KOPIIOPATUBHOM
KJIMEeHTe, 00pabaTbiBaTh €€, MPOBOJAUTH AHAIM3 U NPUHUMATh PEUICHUS WU
MPOCTO MPEACTABIATH JaHHBIE B YTOOHOM BUE. DIEKTPOHHBIC MPUITOKECHUS —
3TO TO, 0e3 uero cucrema CRM mpocto He OyaeT paborarts [2].

B nacrosimmee Bpemsi CRM — »T0 Hanbosiee akTyanbHBIN, OPHEHTHPOBAH-
HbIi Ha KJIMEHTA IMOJIX0J B OW3Hece. DTa Mojeiab Om3Heca >(PEKTHBHA IS
OOJBITMHCTBA KOMIIAHUN, KOTOPHIE CTABAT Mepe]; OO0l Takue CTPaTeTUIECKUe
eI, KaK CHIDKEHHE OTTOKA CYIIECTBYIOIINX KIUEHTOB, MPUOOPETEHUE HOBBIX,
MOBBINICHUE TTPUOBUIH 32 CUET NUBEPCUPUKANNY U TPEIIOKESHUS HHHOBAIIMOH-
HBIX MPOAYKTOB, MAaKCUMAJIbHO YOBIJICTBOPSIONMINX TMOTPEOUTEITHCKHE OXKHIa-
Husi. OCHOBHOM 3aiayell CTaHOBUTCS MOCTOSTHHOE COBEPILIEHCTBOBAHHME CBOEH
paboThl TaKMM 00pa30M, YTOOBI HE MPOCTO YJIOBJIETBOPATH, a MPEABOCXUIIATH
MOKEJIaHUs KJIMEHTOB, TEM CaMbIM HEIPEPHIBHO HapaIlMBas CTOUMOCTH KOPIIO-
paTUBHOTO OpeHIa.

Buenpenne CRM-cuctembl IOMOXKET:

1. [TosmryunTs 0O1IYIO ISt KOMITAHUW CTaHIAPTU3UPOBAHHYIO 0a3y
KOHTAKTOB (KJINEHTOB, KOHTPareHTOB).

2. O¢dexTHBHO OCYIIECTBIATH KOHTPOJIb KauecTBa padOTHI OTAeNna
POJaXx B JIFOOO MOMEHT BPEMEHHU.

3. [Toy4uTh CTAaTUCTUKY U AaHAUTUKY 3((PEKTUBHOCTU pabOTHI C JIH-
JamMu (BXOJSALIMMU 3BOHKAMU, 3alpOCaMHu).

4, [1nanupoBaTh MOBBIIIEHUE KayecTBA pabOThI U pa3padaThiBaTh

CTpATEruIo pa3BUTHs OU3HECA.

®yukuuu CRM-cucreMbl

Xota CRM-cucremsl CylmIECTBYIOT YK€ JIOCTaTOYHO AABHO, BOIPOC O
(YHKIIMOHAJIBHBIX COCTABISIOLUIMX 3TUX CHUCTEM BCE €ILE OCTAETCS OTKPBITHIM.
Haxke 6omnee Toro, camo omnpeaenecHue CRM 3BOMIOLUOHUPYET U U3MEHSETCS C
T€YEeHHEeM BpeMeHH. Ho MHOrme cnenmanucTbl CXOaaTCsi BO MHEHUH, 4TO B Te-
yenue caeayronmx jer CRM Oyner coctosith U3 11 KOMIIOHEHTOB, OMUCAHHBIX
B CTaTb€ HWXKE. JTO O3HAYAET, YTO HA NIEPBOHAYAIBHOM JTale CpeIHecTaTuye-
ckass CRM-cucrema 0OBIYHO COCTOUT M3 OJHOTO MJIM 00Jee KOMIIOHEHTOB, U C
TEUEHHEM BPEMEHU K HeW OyAyT 100aBisTh KOMIIOHEHTHI U3 JAHHOTO CIHCKa
WJIY BHOBb MOSIBIISIFOIIUECS.

[ToxpsiTHE TIpOIIECCa TPOAaX — B (PYyHKIIMOHAJE JAHHOTO MOAYJIS: yIpaB-
JeHUue KOHTakTamH (contact management) — Bc€ BHUIbl KOHTAaKTOB U HCTOPHS
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KOHTaKTOB; paboTa ¢ KiIuMeHTamu (account management), BKJIO4Yasi Bce JCH-
CTBUS, CBSI3aHHBIE C KJIMEHTOM; BBOJ 3aKa30B OT KJIMEHTOB; CO3JJaHUE KOMMeEp-
YECKUX MPEIIOKEHUM.

OyHKIMOHAIBHOCTh YIPABIEHUS MpoaxaMi — B (DYHKIMOHAJIE TaHHOTO
MOJTyJIS: aHaln3 «TpyOsl mpoaax» (pipeline analysis) — nporuo3upoBanue, aHa-
NH3 HMKJIAa TPOAaXK, PETHOHAIBHBIN aHaIN3, 3alJTAaHUPOBAaHHAS M MTPOU3BOJIbHAS
OTYETHOCTh. YTPABJIATH MOCJIEIOBATEIBHBIMHU TPOIIECCAMU Yepe3 BCE KaHAJIbI
paboThI ¢ KIIMEHTAMH.

OynkuroHan s npojgax 1o tenedony (telemarketing/ telesales) — me-
TaJdbHO: CO3JJaHUE U PACHpEe/Ie]ICHUE CIHUCKA MOTEHIMAIbHBIX KIMEHTOB, aBTO-
MaTHYECKUU HaOOp HOMEPA, PETUCTpaIlMs 3BOHKOB, IIPHEM 3aKa30B.

VYmopasnenue BpemeHeM (time management) — B TOM 4YHUCJE: KaJleH-
Japb/TUTAHUPOBAHNE KaK MHAUBUAYaIbHOE, TaK U JUIsl TPYIIHI (B OOJNBIIUHCTBE
ciyyaeB cerofas 3To Microsoft Outlook), anexTponnast moyra.

OyHKIMOHAT TOANEPXKKA W O0OCIyXKMBaHUs KIMeHTOB (support and
service requests) — neTanbHO: perucTpalys oOpallleHul, iepeaapecanus oopa-
IICHUHN, JBMKCHHE 3asIBOK OT KJIIMEHTA BHYTPU KOMIIAHWUHU, OTYETHOCTH, YIIPaB-
JICHWE peleHueM MpoOieM, HHPOpMAIUs M0 3aKa3aM, YIpaBJICHUE TapaHTUIA-
HBIM/KOHTPAKTHBIM OOCITYKUBAHUEM.

dynkroHan MapketuHra (marketing) — aetanpHO: ynpaBieHUE MapKe-
TUHTOBBIMU  KaMMAHUSAMH,  YIOPABJICHHE  IMOTEHIUAIbHBIMU  CHIEIKAMHU
(opportunities management), MapKeTHHroBasi JHIMKIoNeaus (mosHas UHGOP-
MaIys 0 MPOIyKTax M yCcIyrax KOMIIaHUW) HHTerpupoBanHas ¢ Internet, kondu-
rypaTop MPOAYKIIMH, CETMEHTAIMs KIMEHTCKON 0a3bl, CO3/IaHNEe U YIIPABJICHHE
CITUCKOM MOTEHITUATHHBIX KIIUEHTOB.

OyHKIMOHAM AJIS1 TON-MEHEKMEHTa — B TOM UYHMCJI€ PACIIUPEHHAS U JIeT-
Kasl B UCMIOJIb30BaHUU OTYETHOCTb.

®ynkunonan unrerpauu ¢ ERP cucremamu ((puHaHCOBBIMU CUCTEMAMU) —
B TOM YHCIIE: UHTETpalus ¢ 03K-0prCcoOM, BHEILIHUMU JaHHBIMU. J[aHHBINA QyHKIU-
OHaJl HEOOXOIUM ISl 0OeCreYeHUs] BO3MOXKHOCTH Tepe/laud U CHUHXPOHU3AIUU
JTAHHBIX MEX]Ty HECKOJIBKUMHU CUCTEMaMHU, UCTIONb3YIOIIUMUCS B KOMIIAHUH.

OYHKIIMOHAJI CUHXPOHU3AIMH JIAHHBIX — B TOM YHCJI€: CHHXPOHM3AIHUS C
MOOMJIBHBIMHU TIOJIB30BATENIIMU U MHOTOUYMCIECHHBIMH TMOPTATUBHBIMHU YCTpPOU-
CTBaMHU, CHHXPOHU3AIMS BHYTPU KOMITAHUH C JIPYTUMU 0a3aMu JAaHHBIX U Cep-
BEPAMU MPUIIOKECHUM.

O yHKIMOHAI 3JIEKTPOHHOW TOPTOBJIM — YIIPABJIEHUE CAeIKaMu yepe3 MH-
TEpHET, BKIto4as npuioxenus B2B u B2C.

OYHKIIMOHAIBHOCTD JJII MOOMIIBHBIX MPOAAXK — B TOM YHCIIE: T€HEpaIus
u paboTa ¢ 3akazamu, nepeaadya MHPOPMAIMA TOPTOBBIM MPEJCTABUTEISIM BHE
oduca B pexxUMe pealbHOTO BpEMEHHU Yepe3 MOOUIIbHbIE yCTPOMCTRA.

NHcTpyMEeHThI KOHTAKTA ¢ KIHEHTAMU

K mHCTpyMEHTaM KOHTaKTa ¢ KJIMEHTaMHU OTHOCAT Beb-callT kommanuwm,
Call u Konrakr-uientpsi [3]:
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1. Call-ientp — 1ieHTp 00pabOTKKM BHI30BOB WJIM 3aIllpocoB (oOpaiiie-
HUM) KJIMEHTOB, MOCTYMAIONTUX 10 TeJIe(OHHBIM KaHAJIaM.

2. KoHTakT-11eHTp — 1eHTp 00paboTKH 3ampOCOB KIMEHTOB, IMOCTYTa-
foux no tenedony u yepe3z Unrtepuer (B otnnuue ot Call-ientpa), yto mo3Bo-
JISIeT B3aMMOJICHCTBOBATH C KJIIMEHTAMHU HE TOJBKO MO TelaeOoHy, HO U MO DJIeK-
TpoHHOU noute 1 yepe3 Web (unorga Call-ientp u KoHTakT-1IEeHTp UCIONB3Y-
IOT KaK CHUHOHUMBI).

3. Slmpom 31eKTpOHHOU CHCTEMBI KIIMEHTCKOTO CEPBHCA SIBISIETCS OH-
JaiiHoBasi 0a3a 3HaAHMWM, HMCHOJb3yeMas KIUEHTOM [JIsi CaMOOOCTy>KUBaHUS.
Call- u KoHTaKT-IEHTphl KOMITAHUNA MOTYT pab0OTaTh KaK B PEKUME yJIaJ€HHO-
ro ouca u ayTCOPCUHTA, TaK U B KAYECTBE OT/ACIBHOIO MOPA3/ICICHHS BHYTPH
KOMITaHUH.

BupryanpHbiii 0drc M03BOSET MOMYyYaTh YHUKAIbHYIO HHPOPMAIIHUIO JIJIs
dbopMHUpOBaHUS CTPATETHI B 00JIACTH KIIMEHTCKOTO OOCTY>KUBaHUS, HAIIPUMED:

® KpUTEpUHU O00CIYKHBaHUS KIMEHTOB (BpeMsi, XapakTep HEeyJ00CTB,
UCIIBITHIBAEMBIX KJIMEHTOM TP MOJYYCHUH YCIYTH, U T. 11.);

® [I0Ka3aTeNU YJOBJIETBOPEHHOCTH KIMEHTCKOM 0a3bl (OIpPOCHI, aHKE-
THPOBAHMUE);

® TI0KA3aTeNH JOSILHOCTH U MPUBEP)KEHHOCTH KIIMEHTCKOM 0a3bl;

e J0Ji Ou3HEca, MPUHOCUMAs «HOBBIMUY» KJIMEHTaMHU, H T. 1.

TexHnomornyeckas moaaepKKa KOPIOPATHBHOTO MPOCTPAHCTBA B HACTOS-
Iiee BpeMs pealn3yeTcsi MOCPEACTBOM HCIONb30BaHus Web u  KIHMEHT-
CEpBEPHBIX TEXHOJIOTHIA.

Oxonomuueckue 3pdextsl o BHenApenuss CRM

YBenunueHue o0beMa peajqu3anuu TOBapoB U ycayr. OxujiaeMblil 9Ko-
Homuueckuit a3pdext ot BHeaperuss CRM-cuctemsl coctaBut ot 5-15 % mpo-
LIEHTOB OT 000POTa ACHEKHBIX CPEJCTB KOMITAHUH.

Poct nosiibHOCTH KJIHMEHTOB. [I0CKONIBKY KadecTBO OOCITY>XKHBaHUS U
IPOLEHT yACpXKaHMs CTapbIX KIMEHTOB CBSI3aHbI HAIMPSIMYIO, TO BHICOKOE Kaue-
CTBO OOCITY»XKMBaHHS KIIMEHTOB JA€T BO3MOXKHOCTh MOBBICUTDH JOXO/ MPEATPHUSI-
TUSI. YBEJIMUYEHHUE JOJM TMPOLIEHTA YACpXKaHHs KIUEHTOB Ha 5 MPOIEHTOB 3a
cuet BHeapeHus CRM-cuctemsl yBennuuBaeT npuObuis koMnanuu Ha 20-50 %.
[ToBpilieHNE JTOATFHOCTH KIMEHTA B CBS3M C MOBBHIIICHWEM KadecTBa 00CTYKuU-
BaHUS, — 3TO MPEXKJE BCErO JOITOBPEMEHHAs 1IEHHOCTD, YIIyYllIatonas UMUK
KOMITaHUU |, TIO3BOJISIFONIAS MPU MPOYUX PABHBIX YCJIOBHUSX MOJHATH IIEHBI Ha
MPOU3BOAUMYIO TIPOAYKIMIO U ycinyTru. Yl UMEHHO 3TOT (pakTop SIBISETCS OC-
HOBHOW MPUYUHON MOBBITIIEHUSI 00bEMa MPOJIaXK.

OTcyTcTBHE 1€0MTOPCKOM 3a0/KEHHOCTH. BO MHOTHX clly4yasx B 3TOM
BUHOBATHI TOJIBKO MEHEKEPhl KOMIAHWH, 3a0bIBAIOIINE BOBPEMSI BBICTABHUTH
CUET WJIM HAIIOMHUTDH KJIMEHTY O MOJAONIEIIIeM Cpoke miaTexa. [loaTomy BHE-
peare CRM-cuctempic (yHKIIMOHAJIOM y4yeTa B3aHMMOPACUETOB C KOHTPOJIEM
CPOKOB OIUTAThl CYETOB MO3BOJSET PE3KO CHU3UTH KOJIMYECTBO TAKUX CIIydacB
Ha 50-90 %.
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YBeanueHue Npou3BOAMTENbHOCTH TPYAA U 3PPEKTUBHOCTH PAOOTHI
nepconasa. Baenpenne CRM-cuctemsr mo3Bossier Ha 15-30 % ocB0OOIHUTH
COTPYJHUKOB OT PYTHUHHOrO TpyAa. ITO K€ BpeMsi MOKHO HAIlPaBUTh HA pelie-
HUE TPSAMBIX OOSI3aHHOCTEH MO MpoaakaM U OOCITYKUBAHUIO KJIHEHTOB. Eciu
3Ta JIeqaTeNbHOCTh OyaeT 3 dextrBHOM x0T Ob1 HA 40 %—50 %, TO BBIMTPHIIT
KOMITAaHUU COCTaBUT 8—12 yacoB pabodero BpeMEHU MEHEIKepa — ITO MPSIMOM
OPUPOCT NPOAAX U MPAMOUN poCT 3PHEKTUBHOCTH OOCITYKUBAHHUS.

YMeHbllIleHHEe CPOKOB CTAa)KUPOBKH HOBBIX COTPYAHUKOB. biarogaps
CRM-cucreme, aBTOMaTU3alliy TUIIOBBIE CIIEHAPUU OOIIEHHUSA C KIMEHTaMHU U
3aJI0)KUTh CTaHJIAPTHBIE MAPUIPYThI TOKYMEHTOOOOPOTa, BBEJIEHWE HOBBIX CO-
TPYJIHHUKOB B paboTty mpoxoaut Ha 30-50 % OwicTpee.

CHuzKeHMe BJIUSIHUS TEKY4YeCTH KaJpOB HA MPOU3BOICTBEHHbIE NMOKA-
3aTeJid. [ TaBHYIO IIEHHOCTh MEHEIXKepa Mo MpojaxkaM COCTaBISAET KIUEHTCKas
0a3a, KoTopyio OH BeneT JU4HO. C 3THM MEepeyHEeM OH 3a4acTylo MEePEeXOuT K
KOHKypeHTaM. Ho, eciu Bce KOHTaKThl HaXOATCsl B 0a3e NaHHBIX, HAJEKHO 3a-
IIUIIEHHON OT HECAHKIIMOHUPOBAHHOTO yJajeHus UH(POPMAIUU, BEPOATHOCTD
TaKOIo yXoJia ropa3zio MmeHsuie. MHpopmalus o KIMEHTax ocTaeTcs B 0a3e U ero
MOKET BOCIIOIb30BaThCsl HOBBIA COTPYAHUK.

IMoBbimeHue 3PPeKTUBHOCTH MAPKETUHIOBbLIX KOMIaHMi. BcTpoeH-
Hele B CRM-cucteMy dyHkiuu oneHKH 3(PEeKTUBHOCTH MPOBEICHHBIX MapKe-
TUHTOBBIX KaMIIAHWW TO3BOJISIOT B JalIbHEWINIEM BbIOMpATh ONTUMAJIbHBIN Ba-
pUAHT BO3AEICTBHS HA PHIHOK:

® HEBO3MOXKHOCTb BHECEHUSI/U3MEHEHUSI TAaHHBIX O KJIUEHTE,

® HEJOCTYIHOCTH (4acTH) JaHHBIX O KIIMEHTE,

e rnoTeps (4acTu) AaHHBIX O KIIUEHTE,

® 3JIOHAMEPEHHOE WJIM HENPABOMOYHOE HCIOJIb30BAHUE JAHHBIX O
KJIUEHTE,

® [IPOTUBOPEUYUBOCTH JIAHHBIX O KIIMEHTE,

e Xapakrtepuble OusHec-puckn CRM-cucreM HenpaBWIbHOE
oIpeJeNieHre KIMEeHTa UK KJ1acca KIIMEHTa,

® HEBO3MOXKHOCTb KOHTaKTa CO CTOPOHBI KJIIMEHTA,

® HEJOIMYyCTUMOE Ka4eCTBO KOHTAKTa (HaIp. OKUJIaHUE),

® BbIJa4a KJIMEHTY OIIKOOYHON UH(pOpMAIINH,

® HEBO3MOXXHOCTH BBITTOJTHEHHUS KJIMEHTOM (DYHKITUM CaMOOOCITy>KUBAHKSI.

Heab3si Tak:ke He YNOMSIHYTh NMPOEKTHbIE PUCKH, KOTOPbIE€ MOSIBJISI-

0TCSl HA CTAAUM MPOEKTHUPOBAHMS U (MJIM) MOCTABKH CHUCTEMBbI:
® BHEJPEHUE KOHIICIIIMU B3aUMOOTHOIICHUN C KJIMEHTaMH, HE YBS-
3aHHOM ¢ O0LIel cTpaTeruell KOMIaHuu;
® BHEJPEHUE TEXHUYECKUX U IMPOTPaAaMMHBIX CPEJCTB B OTCYTCTBHUE
KOHIICTIIMY B3aUMOOTHOIIEHUN ¢ KIIMEHTaAMU;
e BHeapeHue CRM-cucrteMbl B OTCYTCTBHM WM3MEPUMBIX WHJIUKATO-
POB ycIiexa 3TOro BHEPEHUS;
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® HECOOTBETCTBUE PEAIIbHOW IMPAKTUKH B3aUMOOTHOIIEHUHN C KJIMECH-
TaMH, pa3padOTaHHOW KOHIIETIHU, U pa3pabOTaHHON aBTOMATHU3H-
POBAHHOM CHCTEMBI;

e caboTax MepcoHala;

e 0omuOOYHBIC BBIBOJIBI, C/ICJTAHHBIE HA OCHOBE aHAlM3a JAHHBIX, T10-
JYYEHHBIX B pe3yibTaTe dKkcruryaranuu CRM-cucreMsr;

e yCTapeBaHUE MPOTPAMMHBIX MJIM TEXHUYCCKUX PEIICHUN 3a TIEPHO,T
BHEJIPCHUSI.

Takum o0pazoM, B 1es1oM 3koHOMUYeckne 3¢ dexTsl oT BHeapenus CRM
MO>KHO pa3JIeINTh HA TPU yCIOBHBIC KATETOPHH:

e mpsiMble SKOHOMUYECKHE YD (PEeKThI — 3P HEKTh MPSIMOTO JEHCTBUSA,
KOTOpBIE BIUSIOT HA JOXOJIHOCTh KOMITAHHH;

® KOCBEHHBIC YKOHOMHUYECKHE I(DPEKThl — OOIIEKOPIIOpaTUBHBIC (-
(eKThI, KOTOPBIE CIOKHO MOAIAIOTCS MPSIMOMY PacUeTy W BaXKHBI B
MEPBYIO OUYepeab aKIIMOHEPaM KOMITaHUY;

o 3(hdexThl CHIKEHHS pUCKOB — 3(PHEKTHI TPEIOTBPAIICHUS BIUSHUS
HETaTHBHBIX ()aKTOPOB Ha pa3BUTHE KOMITAHUH.

B Kazaxcrane npumepoM KOMIaHUM, OKa3bIBAIOIIEH yCIIyru 1o odecrie-
YEHUIO MPOTPAMMHBIMU CPEJCTBAMHU IS YNPABICHUS OTHOIICHUSIMHU C KIIUEH-
tamu (CRM), saBisiercst TOO «A3zus-Codry.

Hcnonp3yst caMmble nepeoBbIe TEXHOJIOTHMHU U COBPEMEHHOE MTPOrPaMMHOE
o0ecrieueHue, a Takke THOKYI0 METOJIUKY YIIPaBJICHHS MPOCKTaMH, OCHOBAaH-
HYI0 Ha Jy4YIINX MHUPOBBIX MpakTUKax M cobctBeHHOM ombite, TOO «As3mus-
Codt» nmpennaraer 3akazuukaMm CJIEAyIOLIME YCIYTd B 001acT MH(POpMAIIMOH-
HBIX TeXHOJIOTHUH [4]:

e OH3HEC-KOHCAJITHHT;
TEXHUYECCKUN KOHCAJITHHT;
BHEJIPCHHE TOTOBBIX PEIICHUI;
pa3paboTKa ¥ BHEAPEHUE NHPOPMAITMOHHBIX CUCTEM «IIOJ] KITIOU»;
COIPOBOXK/ICHHUE;
TEXHUYECKas TOJITICPIKKA;
o0yueHue;
MOCTaBKa JIUIIEH3MOHHOTO MPOTPAMMHOI0 OOECIeYeHHUs] U 000py-
JIOBaHUA.

CRM-cucrembl pa3BUBaIOTCS B COOTBETCTBHH C MOTPEOHOCTAMU OU3HECA.
CoBpeMeHHbIE CUCTEMBI — 3TO YK€ He MPOCTO MpuioxkeHue client-server mno Be-
JICHUIO KOHTAaKTOB U KJIMEHTCKHUX 3aka3oB. [loctenenno cpean gpynkiuiit CRM-
CUCTEM CTaJu MOSABIIATHCS «CMEXHBIE», TAKUE KaK yMpaBlICHUE POEKTaMHU, TO-
sBuiiach 1ioTHas uHterpamus ¢ ERP, cucremamu e-commerce. Jlo6aBuinch
WHTEPAKTUBHBIE BO3MOXKHOCTHU: YaThl, MTHOBEHHBIC COOOIICHUSI, MHTETPAIUS C
nonyJisipaeiMu cepBucamu (GoogleMap, Wikipedia), conmansubie cetH, blog,
Web 2.0. CRM-cucrembl paboTaroT Ha MOOWMJIBHBIX YCTPOHCTBaX W3 JIFOOOH
TOYKHU TUTAHETHl. Bce 3T M3MEHEHUS TMPOIUKTOBAHBI MPEXKIE BCETO TEM, UTO
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OM3HEC HE CTOMT Ha MECTE: pacTeT KOHKYPEHLUs, IPOAOIKaeTCs Tiio0amn3anusl.
B onnux ciyuasx texHonoruu tonkarot ¢yHkimonan B CRM, B npyrux — CRM
MMOATAJIKMUBAET TexHosornu. Ho camoe Oosbitoe m3menenne B CRM cBs3aHo ¢
00JBIIMM MHOTO00pa3ueM METO/I0B M MOJXOJ0B B TEXHOJIOTHSIX — KakK IO ILIEHE,
TaKk U MO0 (QPYHKUMOHAIbHBIM BO3MOXHOCTAM. Ectb CRM-cuctemsl Ha nr000#
BKYC, M 3TO TOBOPHUT 0 3penocTd CRM Ha TeKyImuii MOMEHT.

bubanorpaduyecknii cnucox

1. AzoeB A. Ilepconanu3zanusi MapKeTUHIOBbIX KoHuenuui / Mapkerunr. — Ne 3 (112). —
C. 66-77.

2. Tamonenko A. JI., [Tankpyxun A.Il. Ctparerndyeckoe ympapieHue : yaeOHUK. — M. : Ome-
ra-JI. — 464 c.

3. YenenkoB A., Conmna T. MapKeTHHT B3aMMOOTHOUICHHH: KIMEHTOOPUEHTHPOBAHHBIC
ctpateruu // Mapketusnr. — Ne 2 (123). — C. 34-46.

4. bazaposa C. K., Habues E. H., Canayarosa /[. M. Mapketunr B 6aHkax : y4e0. mocooue /
non obuieit pea. C. P. EcumkanoBoid. — Anmatsl : U3a. lom «Oko». — 268 c.

BU3HEC-IINTAHUPOBAHUE KAK HHCTPYMEHT
CTPATEI'HTYECKOI'O MEHE/I’KMEHTA
B OPTAHU3AIUAX MEJUANHAYCTPUHN

M. U. CamconoB Acnupanm,
Mocrosckuii cocyoapcmeenmwiii

yHugepcumem neuamu um. . @edoposa,

2. Mockea, Poccus

Summary. Business planning is a strategic process that takes place in the framework of the
organization's management of the media industry. This process allows for the stabilization of
the operation in order to achieve the highest priority objectives: maximizing profits, minimiz-
ing production costs, increasing competitiveness and investment attractiveness of the expan-
sion of market positions, the formation of business reputation. In the article presented the
structure of the business plan, acting as an effective instrument of strategic management.
Keywords: strategic management; business reputation; media industry; priority objectives.

Teopun COBpEeMEHHOTO CTPATETHYECKOr0 MEHEKMEHTA HEPEAKO IMPOBO-
JISAT MCCIIEIOBAaHKE JJAaHHOTO TEPMHHA, MTPEACTABIISAS €ro B BUJE MpoIecca, OCHO-
BaHHOTO Ha 1enenoyiaranuu [3, c. 40]. I[Ipu sToM ocHOBOIONArarIiee 3Ha9YeHUE
OTBOJIUTCSI TAKOMY 3JIEMEHTY CTPaTErMueCcKOro MEHEIKMEHTA, Kak TUIaHUPOBa-
Hue. OcoOeHHO aKTyaJlbHO HM3y4YEHHE YyKa3aHHBIX IPOIECCOB CTAHOBUTCS B
YCJIOBHUSX HAapacTaHUs COBPEMEHHOTO KpHU3HCa, KOTOPHIA HETaTUBHO BJIUSET HA
BBITIOJIHCHUE CTPATETHYECKUX MIPUOPHUTETOB 000N OpraHu3aIum, 4To 00ycIoB-
JICHO CYUIHOCTBIO KPHU3UCHOM CHUTYaIlMH, MPEJCTaBISIONEH coO0l apamaTuye-
CKYIO0 TPAaeKTOPHIO pa3BUTHUS BHEIIHEW M BHYTPEHHEH CUTyalluu, Korja Tpaju-
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